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Age (Years) Austin-Round Rock-
Georgetown MSA Texas  Difference

Under 20 24.2%  27.6%  -3.3%  

20 to 24  7.0%  7.1%  -0.2%  

25 to 34 17.1%  14.4%  2.7%  

35 to 44 16.6%  14.1%  2.5%  

45 to 54  12.9%  12.3%  0.6%  

55 to 64 10.2%  11.0%  -0.8%  

65 to 74 7.5%  8.2%  -0.7%  

75 to 84 3.4%  4.0%  -0.6%  

85+ 1.0%  1.3%  -0.3%  

Texas Austin-Round Rock-
Georgetown MSA

Married 49.2%  49.5%  

Widowed 4.8%  3.4%  

Divorced  9.8%  9.5%  

Separated  2%  1.5%  

Never Married  34.3%  36.2%  

SOURCE: U.S. CENSUS BUREAU

Marriage is one of the key drivers behind the demand for
homeownership. The Austin-Round Rock-Georgetown MSA
contains a slightly higher proportion of never-married
individuals (36.2%) than the state of Texas (34.3%). Depending on
the proportion of these individuals who eventually marry, this
could indicate an uptick in the demand for homeownership in
the future. Meanwhile, the proportion of individuals who are
married or divorced resembles that of Texas.

MARITAL STATUS

Demographics help determine the demand for housing. Leveraging
the trends highlighted in this report can help you optimize your
business practices. 
Over the next several decades, the demand for housing in the
Austin-Round Rock-Georgetown MSA will outpace that of Texas due
to higher levels of population growth in the MSA.

TAKEAWAYS

(except separated)

SOURCE: U.S. CENSUS BUREAU

Relative to Texas, the Austin-Round Rock-Georgetown MSA contains a higher proportion of individuals who tend to comprise the largest
share of homebuyers (i.e., Millennials and Gen Xers). These individuals will continue to drive the demand for homeownership. 
Given a higher proportion of younger individuals (25 to 34 years old) than the state of Texas (17.1% in the MSA vs. 14.4% in Texas), the MSA
contains a slightly higher percentage of individuals who have never married. Depending, as these individuals eventually marry, this could
drive a greater uptick in the demand for homes.
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BUY VS. RENT INDEX ADDENDUM

Top Takeaways for Your Buyers:
A unique feature of the wealth-building potential of homeownership lies in leverage—i.e., the loan-to-value ratio allows a homebuyer to
expend a small cash sum relative to the nest egg to which that sum grows as the duration of homeownership progresses. Greater
leverage (a higher loan-to-value ratio) increases the wealth multiplier.
Time is imperative to building wealth: 1) the longer the duration of homeownership, on average, the more wealth an owner can expect to
build and 2) the longer a potential buyer chooses to delay a home purchase, the longer it will take to build wealth. (For an existing
homeowner, it is important to remember that selling the existing home and buying another home enhances wealth—again, via leverage.)
All else equal, as the housing tenure and appreciation rate increase, the wealth multiplier increases. As wealth increases, homeowners face
more opportunities to invest in additional assets.
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This report acts as an addendum to the Buy vs. Rent Index. The index compares the financial outcomes of purchasing a home vs. renting and
investing in the stock market for three types of homebuyers: first-time, move-up, and luxury buyers. Homeownership was repeatedly shown
to favor renting and investing in the stock market for all three types of buyers. This addendum to the Buy vs. Rent Index boils down the
wealth-building potential of homeownership into three simple tables—one table for each type of buyer (first-time, move-up, and luxury). 

Each table quantifies the wealth multiplier—the magnitude by which the downpayment would increase—based on the annual appreciation
rate and housing tenure (i.e., the duration of homeownership). All else equal, the wealth-building potential of homeownership increases as
housing tenure and the appreciation rate increase. For example, should a first-time buyer retain a home for seven years, the downpayment
would increase 7.2 times if the annual appreciation rate averaged 3% and 10.7 times if the rate averaged 5%. Over that seven-year span, a
downpayment of $15,000 would rise to $51,579 with an annual appreciation rate of 3% and $71,048 with a rate of 5%. (In the Austin-Round
Rock-Georgetown MSA, the annual appreciation rate averaged 4.5% from the end of the Great Recession to the beginning of the COVID-19
recession.)

It is crucial to highlight the independence of the multiplier from mortgage rates. The multiplier is a function of three factors: 1) leverage—i.e.,
the loan-to-value ratio, 2) housing tenure, and 3) the appreciation rate. The multiplier is calculated by dividing home equity (the numerator)
by the downpayment (the denominator). All else equal, a higher loan-to-value ratio decreases the denominator, which thereby leads to a
higher wealth multiplier. In this sense, the wealth multiplier measures higher for first-time buyers—again, this is a function of leverage.

Homeownership typically constitutes the single largest expenditure—and source of wealth—for households across the U.S. However, potential
homebuyers face a myriad of investment opportunities—from stocks and bonds to less traditional assets, such as NFTs. Amid a higher interest
rate environment and recent housing market shifts, potential homebuyers may receive noisy signals from a variety of sources as to the factors
that affect the financial outcomes of homeownership, from the “right” time to purchase a home to the effect of mortgage rates. The expertise
of qualified professionals—particularly REALTORS®—may help potential homebuyers better understand the wealth-building potential of
homeownership. 
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